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CANT DECIDE BETWEEN A BACK BAY PENTHOUSE OR A WESTON
ESTATE? TWO TOP REALTORS WEIGH IN ON THE OPTIONS.

BY LISA PIERPONT

Tracy Camploe url Lisa
Cutlett are so successful at
zelling luxury homes, they
could probiahly afford to buy a
senallisland in the Cardbbean.
Ora cnty block tn Paris.
Which would it be? Alis, they
coukd never agree. Campion
is hopelessly devatod to the
city, while Cuslott is all about
land, Jand, land. Asthe
ramber-ane-ranked beoker in
the state, Cumpron aoversees
neatly $2 Liflion in sales (her

firm, Campion as Company,
grossed mare than $450
million in 2014). The Brown-
and Columbia-educsted
Cuglett is a top-tier procucer
#t Pinnacle Ressdentsal
Properties; she focuses an
high-end homes peimasily in
Weston and Wellesdey, where
the medisn home price ts
over $1 millson. Bastsn
Croomon met with them at the
Fatrmout Copliry Flaza's Oak
Long Bar Kitchen to take the
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pulse of their marketx and
fied out what hame buyers in
the $5 millson to $10 million
range can expect,

What iz the state of the
luxury roal estate market?
Tracy Camplon: Bastoes’s
laxury market is strong, with
an average sales price of just
under $1 million, up 11.36
percent.

Lisa Curlett: 2015 ix already
up 240 percent in total

market valume perspective,
What is the difference
between a $5 million and
$10 million buyer?

TCi The $5 million buyer has
awider tange of properties.
The $10 million buyer has
fewer to choose from and
mare often searching for a
trophy home in the city.

LC: The $35 millice: and $10
million home buyer arent
that differest in terms of
what they want, Thedr net
worth might be the same, but
the 35 million buayver s
investing bess capital in his
honse and diversifying tnto
othet investments—a
vacation honwe, boat,

private asrplane, stc

What are the aspirations
of luxury buyers?

LC: Akkhomngh huxury buyers
[in Weston and Wellesley|
often want to make an
tmpressions with their bomes
and generally bay new
comtruction, they also puta
prembaum on privicy, seking
more than seven acres on
sverage. They want luxury
leatuzes like a tennls court,
swimming pock, gym, media
room, spalike amenities, 5
three-car garage ol mini
mizm, and, on average, six
bedrooms, seven full bathe,
and four half-baths,

TC: Luxury buyves in the
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city look for all the whate-
glove services and lifestyle
amenities. They want
turnkey, all oo coe level with
views, elevator access,
garage parking, and of
course the right address,
What can buyers expect at
the high end of $10 million?
TC: For $10 million, you can
et some beautiful ity
propecties. A buyer can
expectas entire lownhouse,
penthouse, or brownstone.
LC: Akhough they don't
want to lese money, residen
tial home buywrs are not
pecexsarily approaching
their home purchase as an
tvestment. Of course, they Il
make sure that the homne
doesa't bave significant
resale issues—it's not oe a
ey streot, doesn’t have
welland lssues—and isina
town that has consécently
Increased in value st the high
end, like Hnm‘t}int. Chestovat
Hill, Weston, or Wellesley
Baut thas s the home where
theis fursily will Bapplly live
and build memaries

Tracy Campoan, Campusn and
Cowpeny, 172 Newobury St,
GI7236 0771; campéaers cary
Lise Carlett, Pinnacle
Reridentisl Properties, 555
Washingtos St., Welleiley,

TEN- 2672844, pinnacle
Koases.com BC
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